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7 Must-do's Before you Sell

Potential hospital buyers want to see everything, from
contracts to liens. Your advisers will play key roles in
the process.

Insight — 04/01/2019

When the time comes to sell your veterinary practice, the most important
part, of course, is finding a buyer who is willing to pay the right price. But
before the “For Sale” sign even goes up, follow these seven steps to
position yourself for a smooth sales process.

Holland & Hart's Nicole Snyder provides practical tips for a veterinary
practice to consider when preparing for a sell in the article titled “7 must-
do's before you sell,” published by Today's Veterinary Business in its April
2019 Legal Lingo column.

To read the full article, click here.

Nicole Snyder is a partner at Holland & Hart and the Animal Health and
Pet Products Industry Group co-chair, where she advises clients on
mergers, acquisitions and complex employment matters. She is a member
of the American Veterinarian Medical Law Association.
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